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5 Automations to Sell
More Right Away
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Today’s agenda

Housekeeping

Meet the hOSt James O'Sullivan

Why automate?

5 Workflows to Sell More
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ANpollo.io

The End-to-End
Sales Engine

Trusted by 3M users across 500,000 companies

~autopesk stripe DocuSign i riPPLING
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(@ Home

Prospect & enrich
Search
Data enrichment

Engage
Sequences
Emails
Calls

Win & close
Meetings
Conversations
Deals

Tools & workflows
Tasks
Plays

Analytics

Alissa Jones
VP of Sales @Dropbox

© San Francisco, California

Excellent

& Add to sequence

e Alissa Jones S—

a Dropbox
~mation Technology & Services
0 employees

2 o

Google

a)
g % Day 3 ‘mation Technology & Services

q Day 5

=% AI email assistant

Hi Alissa,

Glad to connect. Looks like you're growing the account
management team quite a bit right now. Let's find some
time to talk about your goals and how our platform
scales, sharing a few times below...

000 employees

Spotify
ic
15,000 employees

Hubspot
Information Technology & Services
9,500 employees
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How to Use Workflows to
Automate Your Sales
Process

& JAMES A. O'SULLIVAN + 4 LESSONS + 18 NINUTES + 2 RESOURCES

NEW!

Learn Apollo
Workflows Course

Look in the Docs tab
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Join the Apollo
Community in
Slack!

Scan to join the Community, or join through
apollo.io/community!
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Your host

James O’Sullivan

Apollo Academy Instructor
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It's getting harder
to sell.

e 67% of sales reps don’t expect to
make their quota this year

e 84% missed it last year.

A Source: Salesforce State of Sales - 6th Edition (2024)
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Reps spend 70%
of their time on

non-selling tasks.

A Source: Salesforce State of Sales - 6th Edition (2024)

Sales reps’ average workweek

30% selling

70% everything else
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What can you automate?

e List building

e Data entry & cleanup

e Researching prospects & accounts
e Finding contact info

e  Prioritizing leads & opportunities

e Email writing

e Creating tasks

° And more!



You can automate
of your sales tasks.


https://www.mckinsey.com/capabilities/growth-marketing-and-sales/our-insights/next-gen-b2b-sales-how-three-game-changers-grabbed-the-opportunity
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© When this happens

o~ Runevery week on Wednesday
©J start on May 15, 2024 at 9:30 AM

ENROLLMENT CRITERIA

M People matching these attributes...
l I S O I I l e rS O re O O I I I g Current matches: 308 @ About credits

Persona Industry

29% more meetings —— T W
when they leverage

Multi split

Apollo Workflows! B

Sales director Marketing director

Add to sequence Phone call

&

® Active High buying int... Assign to: & Jane Cooper
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Apollo Workflows: What's New

Before: Plays

e Onlylinear sequences
e No Al support
e Admin-only access

e Noway to approve steps

e Onesizefitsall

After: Workflows

LET:S' DO A MAKEOVER!

Dynamic branching

Al-powered personalization for messaging,
targeting, and follow-ups.

Teamwide access

Manual Approval Tasks & Custom
Approval Flows

Real-time Slack updates
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Let’s see itin Apollo
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5 Workflows to
Sell More

1. Bad email cleaner

2. Prospect while you sleep

3. Tailor the journey

4. Jump on engagement

5. Research power-up!
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Don't dump everyone
into the same sequence

— @‘
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What gets RELEVANCE

responses?
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Use segmentation! Examples

I CEOs of keti '
More sequences, with fewer people EOs of marketing agencies

IT leaders at retail startups with <50
employees

SaaS companies in San Francisco
industry location persona

VPs of Marketing at furniture companies in
NYC




And multiple channels!
What goes into booking meetings? B . M

Sequences with:

e Automated email
Calls
Manual email
LinkedIn touches
Tasks

46% (3x)

16%

Sequences with only
automated email

' * Top 1% of sellers
Not using sequences
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Learn more with our NEW course

Academy

How to Use Workflows
to Automate Your

Sales Process

- With James O'Sullivan,
Apollo Academy Instructor
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Poll

Interested in joining the Cold
Call for Charity challenge?

Joshua Garrison - 1st
VP @ Apollo.io | Publisher @ Backlit Comics | Wrote the book on Outbou...

w - ®

Idea: | want to do a 'cold call for charity' event. Let me explain...

| think | can get Apollo.io to donate money to charity if we get folks to make cold
calls where the goal isn't to book a meeting — it's to get the person to make a
donation.

We'd then match dollar-for-dollar whatever was raised.
And probably make a donation based on participation, too — like if you

A participate, we'll donate a certain amount of money to your chosen charity in
your name.
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Poll

Want to attend a Product AMA on
Workflows & Power-Ups?
Dec 4
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Thank yeu

We’d love to hear your feedback! Follow us on @ Q 0




